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Make eCommerce ASEAN Your
Competitive Advantage
Dear Friend,
I originally wrote this book/checklist back in 2016, just as eCommerce in the ASEAN was kicking off quite
considerably, and boy, how these past few years have exploded with potential in this beautiful region of
the world we call home.
I believe that anyone with a bit of drive and desire to succeed can do so, and the internet is the vehicle
that can take you there, and even more so than the internet, e-commerce.
I’ve laid this blueprint out so that you can follow, from point one, until the end and have a fully functioning
eCommerce store up and running, with all legal requirements in place, shipping details, products added,
plus so much more.
It’s so simple to use, just follow along.
We talk a lot about Shopify here, and that’s because we use it for all of our clients in the ASEAN and
worldwide, and find that it is the easiest to use and get great results from, for very little investment.
You can even start using Shopify with a free 14-day trial to get used to it, which is pretty good considering,
we will have your store up and running within a matter of hours.
You will have to put in some work, with research, and products, but I explain how to do this throughout.
The simple approach to ecommerce has seen so many ordinary people make huge sums of money within
very little time, like never before.
So let’s talk about it.
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Let me ask you a question:
Are You Looking to Start Your First Ecommerce Business?
Maybe you have seen others who have been quietly making a great living in the
ecommerce market, from the safety and comfort of their own home?
Maybe you are having a problem turning your online ecommerce store profitable? And
you want to make that leap?
Or it could be that you already have a wonderful product or products that you have been
selling online/offline, but you don’t know how to market it to get the full potential of what
you have?

An important further question for you:
Are you ready to start making it big in eCommerce, but are unsure of where to start?
Do you have a passion to start making REAL money online?
You are not alone; this is the question that so many budding entrepreneurs face every
day.
So let’s get into this…
Write your answers in the book, if you have printed it out, or in your notebook if you are
reading it digitally.
3

Goal Setting:
To really become a successful businessperson, you must set goals. The setting of goals
gives you long-term vision and, what is lacking in so many people - short-term motivation.
It helps us focus on the acquisition of skills and knowledge, and helps you to organize
your time, energy and resources to unsure you make the most out of life…

So to start:
What do you want this course to help you achieve?

What is it you truly want; write down what it is that you hope to gain from learning this?
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Fill in your goals:
How much money do you want to make?

Per month…

By the end of Year 1…

By the end of Year 2…

It’s not enough to just set random goals, you must also have a reason why you want to
achieve them, and they can be based around the changes that you want to see happen
in your life, health, family, social, etc.

Write your answers here:
What lifestyle changes would you like to have?

What new things would you like to try?

How do you want your life to be?
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NOTE:
If you don’t know what your goals are yet that is ok, just get down your first thoughts on
the questions above, and revisit, the most important thing that you need to do is TAKE
ACTION on what I am giving you.
After you have set your initial goals, it’s then time to go onto the Foundational setup of
your eCommerce Business.
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Foundational Setup:
Things you need to complete:
These are the base things that you need to set up to ensure that when you start
creating your Shopify store you have everything in place.
Some of them you may already have set up, others you don’t, so just sign up to the
ones that you need.
You do need all of these things set up, so it is better to get them done now, all at once.
My personal preference is to set a unique Gmail account for all my Niche Stores.

1. Register for Shopify
http://bit.ly/Shopify-ASEAN
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2. Setup A Gmail Account
a. https://accounts.google.com/SignUp

3. Register A Domain Name
a. http://www.godaddy.com

4. Setup Mail chimp
a. http://www.mailchimp.com

5. Register for Canva.com
a. http://www.Canva.com

6. Google Analytics
a. https://analytics.google.com/analytics

7. Register for Aliexpress.com
a. http://aliexpress.com

8. Register for AliPay Account [7-10 Days]
a. http://intl.Alipay.com

9. Facebook Page Setup (with instructions)
a. https://www.facebook.com/business/learn/set-up-facebook-page
With these foundations our business is most likely to succeed, so let's start as we mean
to go on, with a little bit of effort and a lot of excitement!
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Shopify Research:
Now this is quite a big section, so take your time.
So first off, what is Shopify?

Shopify is almost like the e-commerce version of WordPress and is the best eCommerce
platform to get started.

It has loads of apps that can help you, that can be integrated into your store, and it's going
to save you so much time on marketing responsibilities...

The great thing about Shopify is that you can pretty much sell anything, be it a physical
product, or a digital product...
Or even where you act as a middleman, and this is called Dropshipping.

So what I want you to do now is to have a look at other stores that are actually on the
Shopify platform.

So, we're going to go to Google, and I'm going to type in "site:myshopify.com"
This will give us an idea of the amount of Shopify stores that there are, but also the kind
of products that people are selling...
So, we are in Google.com
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I like using this website, but no matter where you are in the ASEAN region, or whichever
country you are in, just use your normal google.com...

So what I want you to do is to type in "site:myshopify.com" and click search.

Okay, so what this will tell us is the number of Shopify pages 13 million seven
hundred thousand searches or sites associated with myshopify.com

The thing with Shopify is if there is a niche market already that you can sell to, well then
you create a store to fit that...

I'm trying to give you an idea of Niches, no matter what you search for on Google…

Even go for something like Russian dolls!
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There are actual shelves for Russian Dolls being sold in the shops...

Russian dolls from the Royal Hospital Chelsea, so wow, it's obviously based in London
so we will add it to cart, and let's go and check our cart now...

They are charging very little for this, and because we will be getting those products from
the likes of AliExpress and we will be Drop Shipping them...

Acting almost like a middleman where we never touch the products (but we create the
store, we find the market and we get the products delivered to them)
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Niches:
So, now after your initial research, I want you to come back here:
Search here for some great ideas: https://collections.aliexpress.com/en

Or, the huge list of potential niches below, don’t worry, you can change your choice at
any time.
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Now some of these might seem crazy, or mad, or strange, but you know what, there is a
market for pretty much every single niche/hobby that I have mentioned above!

So, write down your top 5 niches from the list above:

Niche 1 – 5:

Answer these questions:

Is there one of these niches you really love?

Does one niche give you a good gut feeling?

Does one of them just stand out to you?

Next:
Go To www.Google.com/trends

Search your 5 Niches here. What you are looking for is a good amount of searches, and
a pattern that is going up, like:
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What can you see from the search?

Does the pattern go up or down?

Is the trend positive or negative?

Niche 1:

Niche 2:

Niche 3:
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Niche 4:

Niche 5:

So once you have got all the data, it’s time to decide what Niche you are going to focus
on. It’s crunch time, well in so much that it is a great place to get started.

Please remember, this is only a beginning, to test, it might work and it might not, but the
most important thing is that you understand how to choose a niche.
Most eCommerce Entrepreneurs go through many different niches before they hit the real
money making one.

What is your chosen niche?

_________________________________________________

Once you have that niche down, let’s go to Google Alerts to set up Keyword Alerts to set
up an alert to ensure you know what is going on in your industry.
http://www.google.com/alerts
Then enter your chosen Niche where you see the “my brand” in the image.

19

You can set how often you receive these alerts, but I believe the best is to get them every
day and scan them to keep up to date with your industry.

Next what you will want to do is choose a really cool domain name, something that stands
out, and something that is related to your niche. My favorite place to do this is
LeanDomainSearch.
http://LeanDomainSearch.com
Let’s imagine your niche was “pets”.
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Simply enter “pets” or your own keyword into the box and click search, and await the
magic to happen.

The results for “pets” brought back over 2000 domain names that you could use. Now
filter through and find the one that best suits YOU.

Once you have chosen your domain name it is time to go to Godaddy.com. I like to choose
these as they connect really easily to Shopify and make the whole process very easy.
Go to Godaddy.com to register your domain name:

If this is your first time registering a domain, you can look for a coupon code here to get
the best deal on the domain:
https://www.coupons.com/coupon-codes/godaddy.com/
Sometimes you can get the domain for as little as $0.99.
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Setup:
Now that you have a really great niche chosen and a domain name purchased it’s time
to get your first store setup.

And.
I’m going to walk you through the whole process so you don’t have to worry.
Ok, so here is the deal.
Shopify is the coolest, easiest and most user friendly eCommerce platform to use. It
comes with a whole host of tools and functions that you would be pay thousands of dollars
for if you were to use another platform.
But.
There is a cost to it, like everything, but not huge in anyway.
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The best thing you can do is try it out for free, you got a
what you think and follow the instructions here.

14 day free trial, see

After your 14-day FREE trial you have the option to keep it or not.
If you do decide that you are excited and want to build momentum with your ecommerce
store and turn it into another income stream, then I’m delighted for you.

Shopify Setup
Complete the following lists:
Set up Shopify Plan ($79 recommended) by going to the link
http://bit.ly/Shopify-ASEAN
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Let’s start:
1. Let’s go to Shopify by clicking here.
2. Then enter your email address to Start YOUR Free trial (like the image shows you
below.
3. Then follow the instructions
a. Enter your password you want to use
b. Enter the name of your store (use the name you used for your domain name
if possible)

Then, fill in the most relevant details for your new store from the drop down menu:
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If you are really new to this I want you to choose the following, from the dropdown menu
you are presented with.
1. I’m not selling products yet
2. I’m still brainstorming ideas on what to sell
3. I’m just getting started
Then enter your address details like shown in the image.

And that is as simple as it is to set up your first Shopify eCommerce store.
Next what we are going to do is get you set up with the General Settings of your store.
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General Settings:
When you are inside Shopify, go to Settings at the bottom left hand corner and you will
come to a screen like you see in the image below.
Click on GENERAL.

Then fill in your store details as you have set them up.

Including your address and what currency you prefer to operate in.
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Then enter your Account Email (your signup email)
-

This is your main email, you don’t want Spam coming into this.

And:

Customer Email (how will customers contact you?)
-

I like to use a specially set up GMail for this.
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Payments:
Next we want to go to Payments. Now depending on what country you are in will depend
on what payment gateways you can use.
You can check out a full list of the payment gateways on the article here, and locate your
country.

For Thailand, when I go to the Accept Credit Cards section and click the ‘Select provider’
button it gives me the following:
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And the same will be for your country, wherever you are in the ASEAN region, or abroad.

Then we have the alternative payments, you can scan down there to see which one is the
most suitable for you.
Next we have the Custom Payments. This is still very much needed in the ASEAN, due
to lack of trust, lack of online payment methods and credit./debit card adoption.

On a side note: Add PayPal account (if you have one) and Sign up for Stripe Payment
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https://stripe.com/
Then I want you to tick the boxes, to:
1. Automatically capture payment for orders.
2. Authorize and charge the customer's credit card.
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Checkout:

1. We want to start with Customize Checkout > Add Logo to Checkout
2. Form options - Require first and last name
3. Tick the box:
o Use the shipping address as the billing address by default
4. Order processing >
o If the customer abandons their checkout, send them an email reminder to
complete their order > 1 hour later
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Legal:
Then I want you to go to the Legal page, and auto-generate all the required pages.
As you become a successful ecommerce entrepreneur it will be worthwhile revisiting this
section and ensuring that you get them professionally updated.
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Shipping:
Next up, you will want to go to the Shipping page:

Just set up as shown, if you want more details about how this actually works, then you
can read it at Shopify.

https://www.shopify.com/legal/terms-shipping-us

Fill in the details relevant to your country.
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Shipping:
Zones & Rates
> Domestic (where are you located) – as you can see I put Thailand
> Free Shipping – Now you don’t have to do this, but I recommend adding FREE
Shipping.
It helps people make a decision to purchase when they don’t have to pay for shipping,
they feel good.

You may not know this but:
9 out of 10 online shoppers say free shipping is the top most incentive to shop online
more and orders with free shipping average around 30% higher in value.
93% of online shoppers are encouraged to buy more products if free shipping options are
available whereas 58% of consumers add more items to cart to qualify for free shipping.
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Taxes:
And then we are onto Taxes:

All taxes are included in my prices (legal advice should be sought based on your
circumstances, but this is the one that I use)

Now these are the most important elements of your LEGAL side of the store that you
have set up, which is wonderful.

The next thing you have to do is…
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Theme:
And you do this by going to:
Online Store >> Themes >> Customize

As you can see in the image above it shows an area for an image with text overlay. I use
images like this one below.
I got these made for $5 on Fiverr.com.
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Slide 1 Example:

Slide 2 Example:

Slide 3 Example:
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Simple easy designs for the slider, and not too expensive either.
As for the Theme:
I will let you look around for what kind of design you want.
But, my advice, the Debut Theme works well (choice is up to your personal preference,
I use this one)
And with some little bits of tweaking you can have it looking like the below example.

38

Pages:
After setting up your store to look pretty, the next step that we are going to do is create
separate pages for your store.
These pages are essential, but that doesn’t mean they have to be perfect. Just get them
up, add some small words (don’t think about it too much).
Have a look at a few of my examples below:

Pages to create:
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About Us Page

Contact Us Page
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Collections Page (category pages)
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Navigation:
Next you want to set up your Navigation. Vitally important for both your potential visitors
and the search engines to properly index your website.

So you are looking to create something like this:
This is from a site called Cinch, that sells tents, it’s a well-made site, customized
Shopify Template.
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As you can see for the Header Navigation they have:








Home
Shop (collections)
About
CinchTV (Not needed)
FAQ
Press (Not needed)
Contact

And you must also make a Footer Navigation, like below:

For any website, it is 100% necessary (in my opinion) to have the following in your
footer. Reason being is, the search engines take note of all of this, and in my opinion
and many other SEO’s it can affect your search positioning.





Privacy Policy
Terms of Service
Return Policy
Contact Us/Customer Support

You can create these in the back end of your Shopify Dashboard.
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Click the Add Menu item and start adding the pages that you have created before (Go
back and do that if you haven’t already)
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Domain:
After you have set up both your footer and header navigation menus it’s time to connect
that domain name you purchased in Godaddy to your Shopify website.
So, you will want to access the domain area of your Shopify Dashboard by going to:
Online Store >> Domains

Then you will want to click:
>> Connect existing domain
OR…
>> Buy a new domain (if you haven’t already got yours yet)

If we click connect existing domain, you will go through a simple process to get it
registered on your store.
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First enter your domain name, and click next.

Then, verify connections.
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Meta & Title:
After you have gone through this process it is time to start setting up your Homepage
Title & Meta Description.
It feels good to start seeing your store coming together, doesn’t it?
A few more steps and we can start adding products…

But first let’s go to:
>> Online Store >> Preferences
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There are many different ways that you can lay out your Title and Meta description, but I
have found the following to be the best way (well at least it’s what I have tried and tested
and use with clients)

Format:
Main Keyword | Secondary Keyword | Third keyword

It’s a very simple format, and if you already know the type of Niche site you are doing
(which you should based on your research) then this should be no problem.

Another way to look at it can be as follow:

Generic Keyword | Buying Keyword | Targeted Keyword

A few examples might be:

Dog Baskets | Cheap Dog Baskets | Poodle Dog Baskets
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Fishing Rod | Fishing Rod Sale | Salmon Fishing Rod

Do you see what you will be doing here?

Meta Description:
After the title, you are going to complete your Meta Description.
Something like this:
Pets Mart is the No1 Online Dog Store in Indonesia. Get the Cheapest Prices on Dog
Baskets for Travel & Home, Dog Collars, Leashes, Chew Toys & Comforters. Fast
Service & Fast Delivery. Cheapest Dog Baskets.

So, again, just like I said when we wrote the About Us pages, and contact, just get your
first try done and finished, you can update this later.
Remember: You don’t become an expert at this overnight, but you can follow the steps
I’m showing you and you damn will get as close as possible.
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Analytics:
After that you will want to connect your Google Analytics. Now if you haven’t done this
already, don’t worry, it’s very simple.
Simply go here: https://analytics.google.com
Then follow the instructions.
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Account Name: I normally use the name of my Domain.
Website Name: Again the same
Then your URL: Choose https://yourdomainame.com
Then your industry category (choose what best fits you)

After that you will want to choose your Time Zone and then click Get Tracking ID
It will look like the following:

Copy this code and return to your Shopify Store and paste it into the section that says:
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Then click SAVE.

Getting closer now…
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Facebook Pixel:
Then next up we have to create a Facebook Pixel for you. This is going to be used for
retargeting ads on Facebook.

Facebook Pixel:
This is a job for Facebook, so I’m going to send you to this Facebook tutorial and then
once you have your Pixel I want you to come back to me and we can get the pixel installed.

Go here now:
https://www.facebook.com/business/m/pixel-setup-get-started
Ok, so I hope that only took you 5 minutes like it should do… You should have come to
a screen that resembles this:
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So grab your code, like the one we have outlined in the image above.
Now we are going to copy and paste your code into our Shopify Dashboard.

Then once you have done all of this it’s time to click Save.

Ok, wow, we are so far into the setup now, it’s great to see. Keep going, you will have
your first products up very soon.
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APPS:
Ok, we are getting there, I’m excited… Now I want you to start adding Apps to your store,
these also include Google Chrome Extensions:
We don't use too many apps because actually Shopify has a lot of things integrated into
it like: Abandoned Cart Emails (which are great). I love this one by Boom – By Cindy
Joseph.

55

So first things first, we will be using Apps from the Google Chrome Webstore:
https://www.google.com/chrome/webstore/extensions.html

And also the Shopify App Store:
https://apps.shopify.com/
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Below is a list of the apps that we will be using:




Oberlo (Shopify & GC)
Privy
Retargetapp (Haven’t decided yet)

Let’s get started with Oberlo:

Oberlo App Setup:
1. Go to the Shopify App store and search for Oberlo, or click this link.

2. Click Add app and follow the instructions.
3. Then go to the Chrome Webstore and continue the process, go to this link now.
4. And click Add to Chrome.

So, by now you should have already completed:
- Installing the Oberlo app
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- Installed the Chrome Extension
- Connected it to Shopify – by clicking Install App

When you have done this it will automatically redirect you to:
https://app.oberlo.com/dashboard

58

Once you are there we are going to complete some steps so we can start getting our first
products LIVE on your store.
So we start with Pricing Rules.
Go here: https://app.oberlo.com/settings/pricing

And just set up as shown in the Picture above.

On products over $5 we have what is called a multiplier of 3. This means that we x 3 the
price of the product from AliExpress on our store.

Example:
AliExpress product = $10
OurWebStore

= $30

Once you have this section complete, let’s move onto Oberlo Suppliers:
You can access this section by going here:
https://app.oberlo.com/settings/suppliers
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Change:
1. Default shipping method – ePacket
ePacket allows merchants to provide a fast and affordable shipping option for light
packages.

2. Custom Note - Copy from text below

Custom Note:
This product will be drop shipped to my customer. Please do not include any
documentation with your company details or branding on it. Please ship quickly for
repeat business.

After doing all of this we are going to go and start looking for products to push to our
shop.
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Product Finding:
So go to the main dashboard and enter your niche.
Now, you should have done this already, but if not this is a good place to browse products
and get an idea of the colossal amount of products that are on offer.
So, with your niche chosen, and main keyword in hand you can start searching for cool
products.
For me, I know that my niche is skin care, and I have been following the growth of acne
pens, so it’s pretty easy.

In the top right hand corner of the page, you might have noticed that I am selling to
Thailand. You can change this to the country of your chosen niche and it will auto
calculate the cost of shipping for you.
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Once you have done a bit of research into what might be a good product, you can then
add it to your import list, by hovering over the product and hitting the big green button
Add to Import List.
Then click Edit On Import List (Very Important)

As you can see there are 4 sections to edit or choose:
Product:
- Change title
- Choose the collection to add it to
- Choose what type of product it is
- Tags (words that people might use to search for it)

Description:
Your description should take (pretty much) all the information from the content given by
AliExpress/Oberlo and create a good string sales message about how cool the product
is.
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Also, Google Search your main keyword to get ideas from competitors:

If you have someone like Neutrogena selling this, you can obviously tell they have spent
millions of dollars on reaserch, development and marketing, and are a great source of
cool words and copy to use in your own selling.

Variants:
This just shows you how many different types of the same product you have, like show in
the image, a blue version, a yellow version etc.
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It also shows you the different countries that it ships from, so you can choose which one
is most relevant to you, and closest, which is a very big deal.

It also shows you the cost of the product to purchase, and also the price which you are
selling at.
You can change any of the prices to suite your market.

Images:
This just shows you how many different images of the product you have.

64

You then just click the images that you like. When selected the tick box will become green.

Choose up to 5 images per product, action shots are good. Also, you can make slideshow
videos with the images that stand out much better in the timeline.
You can make these on your phone using simple software like Magesto.

Finally:

When all is chosen and your list looks good. Press the button:

And you will get a page where you can edit your product on Shopify itself, like shown
below.
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We are going to want to do a few optimizations here.
1.
2.
3.
4.
5.
6.
7.
8.

Title
Description
Product Type
Collections
Tags
Images
Variants
SERP listing

We will need to gather a few things first.
1. Main keyword of product
2. Secondary keyword
3. Tertiary keyword
So, I look at it this way. After doing initial research on my products I always want to do
keyword research. But we take some ‘givens’ into hand.
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We are trying to target buyers who want to make an impulse purchase, so we can look to
keyword add-ons like “best”, “cheap”, “sale”, “Top”, you get the idea.

The product above is a portable acne laser pen, sounds pretty cool.
So, the first thing I do, is do a Google search to see what keywords are related to what
I’m providing, an “acne solution”.

I have a tool installed on my chrome browser called Keywords Everywhere, which is
awesome, and you can download here.
I see Acne Treatment is a big one, Acne Cream, types of acne. Let’s have a look at a
really good selling one on Amazon to give us some ideas.
This gives me some cool words that I can play with in my title.
Also, something important to note, your title must not exceed 70 characters in length.
Here is a title from a top selling Amazon listing, wow, that’s a huge listing, and one that in
my opinion is far too long and needs to be condensed.
The good thing is, you can take all of these added extra bits of benefits and use them for
your description, like…
Skin tightening, wrinkle reducing, puffy eyes…
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The description is also a great one, but you will want to make it much easier to read, and
take bits from the listings that you feel will help the user take action on your product, to
buy it.
But, as you can see there are loads of cool keywords in here, that will help this listing rank
well in both the Search engines like Google and also the Amazon marketplace (which
really is a search engine now).
How about another one…

Find great descriptions of the top selling products in your category and adapt them.
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So, let’s give creating this headline a go:

Best Acne Treatment Solution Laser Pen (I think this works quite well there, it has Best,
Acne Treatment, and Acne Solution in there, plus what it is, an acne laser pen.)
So now we have our title, we want to create our description.
I like to go to different places and see how they are formatting their product descriptions.
I love how this product listing is set up.

The description needs a bit of work, but in terms of its ability to convert potential
customers into buyers, this works great.

The following points will get you started on creating cool Product Descriptions, I’ve added
my answers to this to give you an example:






Pain/Pleasure – Can your product help customers avoid a pain or create a
pleasure?
o Acne is such a huge problem for some people, the feel embarrassed, ugly,
sad, emotional, so curing this will make them more confident, happy, pretty,
handsome etc.
Who – who is reading your product descriptions?
o Acne sufferers (you see that word there, suffer? So sad)
Feel – what’s the feeling you want people who read it to feel? Go deeper and more
specific than pain or pleasure.
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o That a life free from acne is possible, that they can feel happy with
themselves, love how they look.
Why – how are you different from your competitors and what are the features and
benefits of your products? Why should people buy from you rather than the next
guy?
o We really care, we want to see the real you come alive, that you feel people
can’t see.

So, now it’s your turn…
Answer these now:
What are the pain/please that your product helps your potential buyer overcome/gain?
Who are the people that are reading your product descriptions?
How do you want the person to feel deep down when they read what you are offering?
Why should they buy from you, why are you different than your competitors?

Remember: You don’t need to get these done perfectly, and they can be changed and
adapted at any time. I 100% recommend this.
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A note on testing: If you do not test your messages to potential customers how can
you know that something else might work better? Constantly work and change
elements of your offer to test to see if it makes more sales for you!

Once you have practiced a bit and found your happiness when it comes to writing product
descriptions you need to add some extra plugins to your store.
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But first one more cool description to take some ideas from:

Knowing who your audience goes a long way in being able to write great descriptions that
make your eager shoppers want to buy now!

Before I go onto the next section, understand this.
You do not need loads of products on your store to start selling. You could start with just
1 and then build your store form there. Seriously, people are making millions of dollars
per year just focusing on one product.

Also, if you find that you are having a problem with descriptions, just take ones from
Amazon and adapt them, I won’t tell ;)
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Apps cont.
So the next app that we are going to add is called Privy and you can access it in the link
below and add it to your store the same way that you added Oberlo.
https://apps.shopify.com/privy

What is Privy?
It is a Pop Up app that pops up on your store to encourage people to leave their email
address - for a bribe ;)
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And it looks like the examples below - It pops up when someone tries to leave the website,
saying that they can get 10% off their order if they enter their email address.

https://dashboard.privy.com/campaigns
Once you have logged in via the Apps panel in Shopify it will redirect to a Privy
Dashboard, with a pop up that looks like this:
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Click Create Onsite Display.
Then enter the name of your campaign and click "New Campaign":

Once you have done that click: Exit Email Capture
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Click Design and you will be brought to the Design Section.

Pop Up Design Elements:

This is where you design your Pop up. You can add images and change the text too.
Maybe copy my one.

When completed click Save Changes
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Before & After Sign up:
Popup triggers - I just leave to Exit intent enabled Leave the rest as it is. Then Click
Thank You Page Design
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Then change the: Text {{signup.coupon_code}} to the one you created before inside
Shopify.

Click Save Changes

Then click > Next Step > Publish
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Finally, we are going to put our Retargeting app on your store, so when we get visitors,
if they don’t buy straight away we can then target them with ads on Facebook.

So, again go to the App Store here.
Follow the instructions, like you have for the last few apps and then let’s get into setting
this up.

Agree with the Terms and Privacy and then connect with Facebook.
Then, go and associate the app with your Facebook page that you want to represent.
In this case, I am using eCommerce ASEAN.
As you can see, it has associated it with my Business Manager account, you can learn
how to get that set up here.
I’ve blanked out my account details, in case you were wondering what that green paint
was 

79

Then you will want to click, Save & Continue.
After this you will be presented with 3 payment plans, choose the Silver Plan to start
and then upgrade after.
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Once you have done this, it will ask you to enter your payment details.

NOTE:
Now, you do not have to purchase this at all, I have just found that it is really beneficial to
ecommerce marketers who are beginning their journey, as it takes a lot of the work out of
setting up great retargeting campaigns.

If you do decide to use it (recommended), you will see this page once you have completed
your signup.
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So what you will want to do is:
Set your daily budget – I would start at $3-5, but the choice is really up to you.
They use a carousel ad format with multiple scrollable product images.
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And the content that is shown to your visitors is based on what products they looked at on
your website. (pretty cool, eh!)
Different customers will see different products that they have viewed or added to their cart
before.
The only thing you need to do is add text.
“Check your favorite products here!”.
Or, you missed out on a great deal, your basket is waiting for you…

You can also preview your campaign where you can edit the “Ad Message” and see how
the ads would look like with the product images on your website.
Once happy, click “Create Campaign”.
Now, your retargeting campaign has been created. You will see this notification:

83

Once completed it will take about 5 days before your retargeting campaign will be
activated, a bit of a wait, but it will be worth it in the end.

-

Ako wants to make sure your audience is big enough, and provide a higher chance
for your campaign to performing effectively.
They will also build an audience group for you.

Check your dashboard: Once you are live, you can check its performance on your
dashboard easily, and hopefully will start seeing the sales rolling in.
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So there we have it, a full and complete setup for your first ecommerce store.

I hope that you found this super useful, and implemented every step along the way.

After you have purchased your Shopify Plan through my link, send me an email with all of
your details, order number etc, and I will get back in contact with you, with an extra special
gift.

To qualify for the gift, you must purchase the $79 dollar plan, and send me all the details
of your order through my link to: hello@ecommerceasean.com

To your continued success

Robin and the eCommerce ASEAN team.
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Need More Help?
If you have any further questions on how to set up and run your store in the best way, I
have a few options for you.

eCom Lab
The eCom Lab is a project we have designed to help you stop playing small, and work
directly with industry leaders who have each created 7-figure businesses-to help you scale
your own growth fast.
Everything we share with you comes from test results and real-world case studies.
The eCom Lab is about learning the best, directly from the best.

>> Join The eCom Lab <<
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Consulting
& Coaching:
If you’d like personalized one-on-one coaching with me, book a consultation session. We’ll
set up an appointment live on Skype, where I'll show you my exact process and give you
actionable steps on how to get your store bringing in floods of sales.

WARNING: Consultants are normally booked out 3+ months in advance, so act soon if
this is an option you would like to explore.

>> Book A Consultation <<
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Outsourcing
Digital:
Want me to do your eCommerce Digital for you?
In 2014 I was introduced to my first eCommerce Client, they were already getting some
incredible results but were missing that added extra that was really needed to excel in their
field.
I dug into their systems, copy and ranking methods, and realized they were making a lot
of the same mistakes as my non-eCommerce clients.
They didn’t test!
We sat down for hours, discussing their various methods and how they needed to begin
making quick and easy changes to start achieving fast, reliable, and profitable results.
Anyhow, back to the present, and they are still a client of mine, actually one of the biggest
now, with new products being released each year.
I love to see my clients succeed, and that’s why I’m looking to create more success stories.
Right now we are taking on a few new clients at discounted rates in exchange for a
testimonial down the road.

>> Reserve A Free Consultation <<
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